


Give Me 5
• National program from WIPP & American Express OPEN designed to 

educate women business owners on how to apply for and secure federal 
procurement opportunities. 

• Give Me 5 works to increase the representation of Women Business 
Owners that win government contracts by providing resources and 
information to make it easier for them to register their businesses with 
the Central Contractor Registry (CCR). This is  a requirement to gain 
eligibility to apply for federal contracts. 

• Women Business Owners could gain more than $5 billion in annual 
revenues if the 5% contracting goal set by Congress was reached. 



Women Impacting Public Policy (WIPP)
• The Voice for Women in Business in our Nation’s Capital.

• National nonpartisan public policy organization that advocates for and on 
behalf of women in business, strengthening their voice in the legislative 
process, creating economic opportunities and building bridges and 
alliances to other small business organizations.

• Representing over half a million Women Business Owners including over 
fifty business organizations.

• Thirty local Instant Impact teams across the country engaging with 
legislative officials and the business community to advocate for Women 
Business Owners. 
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Why should I have a Capability 
Statement?

There are four key ingredients to making a favorable impression 
within the government marketplace:

1. Become familiar with the particular agency you are 
targeting.

2. Be prepared to deliver a concise “elevator speech” (a 30-
second description of your expertise).

3. Presenting a business card which displays your CAGE, 
NAICS, Certifications, GSA Contract # and any other 
differentiators you may have. 

4. Having a “Capability Statement”. 



Building a Powerful Capability 
Statement

A Capability’s Statement should contain particular information and be organized 
in a certain way for use in the government sector.

• Always identify your company’s CAGE code. The reason for this is that a company has a CAGE code 
only if it’s registered in the Central Contractor Registration (CCR), the federal government’s vendor 
database. 

• Identify your PSC/FSC and NAICS codes is very important. This means you know what they are and 
their significance.  

• List any certifications and/or designations (8(a), WOSB, SDVOSB, Hub-zone), GSA Schedule 
Contract # and/or any other contract vehicles, s.a. BPA’s, IDIQ’s, MATCO etc.  

• Your company’s products/services expertise and how you are able to help this agency’s mission.  
• Your company’s and/or teams past performance.  Identify any past performance with a federal, 

state and/or local government agency.  You may also list commercial experience.
• Clear identification of POC: Point of Contacts

Over a period of time, you’ll want to develop several different versions of your capabilities statement, 
each tailored to a particular government sector audience.







FBO.GOV



Federal Agency Procurement Forecasts 



Procurement Forecast DHS





Questions???



Entrepreneurs, Energy & Environment
WIPP Gateway Program for 
Opportunities in Energy & Environment
www.EntrepreneursandEnergy.com

Give Me 5
WIPP Gateway Program 
for Federal Contracting
www.GiveMe5.com

Women Accessing Capital
WIPP Gateway Program
for Securing Funding
www.WomenAccessingCapital.com

Programs Powered by WIPP:
Give Me 5 is a part of the Women, Money and Opportunity series, which 
combines resources and the wealth of knowledge within the WIPP 
community to educate women business owners.

Women and Technology Today
WIPP Gateway Program for
Understanding Technology in Business
www.WomenandTechnologyToday.com

JOIN WIPP!

Call 415-434-4314
or contact 

Hannah Starkel
hstarkel@wipp.org
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http://www.giveme5.com/�
http://www.womenaccessingcapital.com/�
http://www.womenandtechnologytoday.com/�
mailto:hstarkel@wipp.org�



	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Why should I have a Capability Statement?
	Building a Powerful Capability Statement
	Slide Number 7
	Slide Number 8
	FBO.GOV
	Federal Agency Procurement Forecasts 
	Procurement Forecast DHS
	Slide Number 12
	Questions???
	Slide Number 14
	Slide Number 15

