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Women Impacting Public Policy (WIPP)
Å¢ƘŜ ±ƻƛŎŜ ŦƻǊ ²ƻƳŜƴ ƛƴ .ǳǎƛƴŜǎǎ ƛƴ ƻǳǊ bŀǘƛƻƴΩǎ /ŀǇƛǘŀƭΦ
ÅNational bipartisan public policy organization that advocates for and on 
behalf of women and minorities in business, strengthening theirvoice in 
the legislative process, creating economic opportunities and building 
bridges and alliances to other small business organizations. 
ÅRepresenting over half a million Women Business Owners including over 
forty-eight business organizations. 
ÅThirty local Instant Impact teams across the country engaging with 
legislative officials and the business community to advocate for Women 
Business Owners. 
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1-888-488-WIPP

http://www.wipp.org/
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Give Me 5
ÅNational program from WIPP & American Express OPEN designed to 
educate women business owners on how to apply for and secure federal 
procurement opportunities. 
ÅGive Me 5 hopes to increase the representation of Women Business 
Owners that win government contracts by providing resources and 
information to make it easier for them to register their businesses with the 
Central Contractor Registry (CCR). This is  a requirement to gain eligibility 
to apply for federal contracts. 
ÅWomen Business Owners could gain more than $6 billion in annual 
revenues if the 5% contracting goal set by Congresswas reached. 

www.GiveMe5.com
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²ƻǊƭŘΩǎ CƻǊǘǳƴŜ hƴŜ /ǳǎǘƻƳŜǊΚ



Item Contracting Agency Amount Awarded

Electric Toothbrushes Dept. Veterans Affairs $3,936.76 

Lipstick Defense Logistics Agency $170,192.00 

Walnuts Agricultural Marketing Service $11,776,842.00 

Q-Tips Dept. of the Navy $2,139.00 

Toilet Paper Federal Prison System $116,310.00 

Wooden Spatulas Veterans Affairs, Department of $3,982.37 

Christmas Decorations Public Buildings Service $23,658.50 

Trash Bags Defense Commissary Agency  (DECA) $39,782.00 

Local Telephone Service, Pagers, Federal Emergency Management Agency $7,001,750.00 
Blackberries, Cell Phones, and 
Cellular Activations

Examples of Government Spending



SBA Goaling Program

Å23% to small business = $115 Billion 

Å5% to Small Disadvantaged Businesses

Å5% to Women-owned small business

Å3% to SDVOSB

Å3% to HUBZone



Who are the Governments Big Spenders*?

Source: http://www.usaspending.gov/fpds/tables.php?tabtype=t1&subtype=at&rowtype=f

Agency FY 2008 FY 2009 FYTD 2010

Dept. of Defense $392.077 $365.872 $6.059 

Dept. of Energy $24.810 $31.152 $14.320 

Dept. of Health and Human Services $13.162 $18.753 $2.924 

NASA $14.839 $14.868 $2.881 

Dept. of Veterans Affairs $14.743 $14.441 $2.683 

General Services Administration $12.555 $14.095 $2.777 

Dept. of Homeland Security $13.616 $13.631 $2.403 

Dept. of State $5.587 $6.863 $0.388 

Dept. of Justice $5.281 $6.798 $1.438 

U.S. Agency for International Development $4.123 $5.171 $0.644 

Top Ten Totals $500.793 $491.644 $36.517 

* Table shows amounts in billions of dollars, and is sorted by FY 2009 dollars



Get Started Right!

ÅRegister in CCR.gov

ïThis is how you are PAID!

ÅRegister in the SBA Small Business Dynamic Search 
Database through CCR.gov

ïThis is how you are FOUND!

ÅTake advantage of WIPP Give Me 5 Program

ïwww.wipp.orgor www.GiveMe5.com

http://www.wipp.org/
http://www.giveme5.com/


Procurement Sites

Å{.!Σ άCŜŘ.ƛȊhǇǇǎέΣ ŀƴŘ D{! ŀǊŜ 
main federal sites

ÅGSAAdvantage! Shows the GSA 
catalog

ÅState, county and city usually 
post opportunities through their 
own web site

http://www.fedbizopps.gov

http://www.gsa.gov

More often, opportunities 
are word of mouth. Get 
out there!

Insider tip:

http://www.sba.gov

http://www.gsadvantage.gov

http://www.fedbizopps.gov/
http://www.gsa.gov/
http://www.sba.gov/
http://www.gsadvantage.gov/


Common Terminology

ÅCentral Contractor Registry (CCR)
ÅFederal contractors (big and small) must be registered
ÅProvides electronic auto-payments
ÅHelps agencies meet small business contracting goals

ÅSmall Disadvantaged Business (SDB)
ÅWomen, veteran, disabled veteran, SDBsςall self certify
ÅHubzoneςSBA Certification process
Å8(a) Business Development Program ςSBA Certification Processl



Common Terminology (cont.)

ω RFP(Request for Proposal)

ω RFI  (Request for Information)

ω RFQ (Request for Quotation

ω Program Manager:  Runs a government program.  Directs 
contracting officer on contract needs for the program.

ω Contracting Officer: A government agent with the authority to 
enter into, administer, or terminate contracts and make related 
determinations. 

ω Evaluation Factors:Factors in selecting an offer for award.



ÅSet-Aside:Acquisition reserved for bidders who fit into a specified 
small business category.

ÅDun & Bradstreet (DUNS Number)
ÅCredit reporting organization
ÅFree registration
ÅRequired for CCR registration

ÅFedBizOpps
Å!ƭǎƻ ŎŀƭƭŜŘ ά9t{έ ό9ƭŜŎǘǊƻƴƛŎ tƻǎǘƛƴƎ {ŜǊǾƛŎŜύ
ÅCommon federal gateway for mostsolicitations 

Common Terminology (cont.)



ÅGSA - General Services Administration

ÅA gateway for federal agencies to purchase commercial 
products and services
ÅContracted vendors (you?) listed in GSA catalog
ÅPurchasers have a credit card
ÅTypically used for purchases <$25K

NAICS Codes:  Industry classification codes the 
government uses to identify goods and services  

Common Terminology (cont.)



Small Business Administration (SBA) Resources

www.sba.gov

http://www.sba.gov/


Mandatory Data to have ready when 
registering on the CCR:

ÅTaxpayer Identification Number (TIN)
ÅDUNS Number
ÅNAICS Codes
ÅBank Account Information



Step 1: Determine Your Strategy

ÅYou as a PRIME Contractor
ÅYou as a Subcontractor
ÅYou as a Teaming Partner

Note: You may incorporate one or all three!



Step 2: Why Should You Be Hired?

ÅYour Core Competencies

ÅYour Experience: Past 
Performance

ÅYour Differentiators


